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Rarely, when you take that first step and decide to join a group or 
an organization, do you have a full understanding of the inherent 
value that membership will bring to your life or business. For me, 
that was exactly the case when I joined the Commercial Division of 
St. Louis REALTORS® in 2007.

I initially joined the Commercial Division because I thought it was 
the right thing to do as a new commercial broker, and I recognized 
that the successful commercial leaders in the St. Louis area were 
all members. So, I reasoned that they knew something I didn’t 
and I wanted to be a part of what had made them successful. 
And, I must tell you, almost 10 years later, I now know it was one 
of the best decisions I have made in my real estate career. It was 
definitely an Olympic-sized win, as the benefits and opportunities 
have allowed me to “go the distance” in the highly competitive 
and cooperative real estate industry in which we all work on a 
daily basis.
 
But since our lives these days—professionally and personally 
—are full-to-overflowing, I also understand the importance of 
carefully considering the value in what you are committing to 
before signing on the dotted line. Translation:  What is the cost/
benefit ratio in relation to time and effort?
 
As far as the Commercial Division is concerned, when you look 
at the big picture as to whether being a commercial member 
of St. Louis REALTORS® successfully meets the cost/benefit 
criteria, the answer would be an unequivocal, yes! Bottom line, 
being a member of our 600 plus Commercial Division—this 
year celebrating its 25th year of service in St. Louis—brings 
exceptional value and specific benefits in multiple areas, and it 
will get you to the finish line every single time. I consider the top 
four local benefits of membership to be: advocacy, educational 
opportunities, industry connection/communication and online 
forms. To provide you with a better idea of those benefits, let’s 
take a closer look at what they mean for you and your business.

Advocacy                                                                                                                                                    
In my mind, with the political volatility we face, not only in the 
real estate industry, but in our country as a whole, it is absolutely 
critical that we all belong to a group or an organization that can 
represent us responsibly while we are busy making a living. There 
is the old adage, “If you are in business, and you are not in politics, 
then politics will run your business.” That is 100 percent accurate. 
We are all in politics—whether we know it or not—because every 
time our councils meet, or our state legislature or Congress is in 
session, our business practices and our pocketbooks are at risk.

Legislation can so easily be presented and passed that is 
detrimental to you and your livelihood, before you even 
know it’s happened. It can be slipped into a bill or passed in a 
council reading when everyone is looking the other way. And, 
unfortunately, you become aware of it only when it becomes a 
headline in the local paper.

That is why we have a local government affairs director and 
commercial staff at St. Louis REALTORS®, as well as representation 
on the state level and at the National Association of REALTORS® 
(NAR). They are watching out for us on a daily basis, often making 
sure legislation that is harmful is defeated before it even gets out 
of committee. Some of our most recent advocacy wins because of 
our staff and members’ efforts on your behalf include:

Locally:
• Creve Coeur Drive-Thru Restrictions – The Creve Coeur 

Planning/Zoning Committee had implemented an ordinance 
limiting the development of fast-food restaurants. Seeing that 
as burdensome and overly-restrictive, St. Louis REALTORS® 
successfully accomplished an acreage reduction and the 
elimination of other onerous restrictions to once again allow 
development of fast-food drive thru restaurants.

• Bill 204 - St. Louis County Rental Licensing Ordinance – This 
was a controversial ordinance in St. Louis County requiring 
licensing for rental properties. The original language in 
the bill included commercial to be licensed along with 
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residential properties. Through the advocacy efforts of St. 
Louis REALTORS® and the St. Louis Apartment Association, 
commercial residential properties of five units or more were 
exempted from this harmful ordinance.

• License Collector Bill – In 2015, within the city of St. Louis, 
a bill was introduced to amend the powers of the License 
Collectors Office – Board Bill 61 – that would have required all 
REALTORS® who operated a business in the city to go through 
an arduous process to receive or retain a business license. St. 
Louis REALTORS® protested the bill. The result:  The bill was 
pulled from the committee before it could hit the agenda of 
the board of aldermen.

State level:
• Missourians For Fair Taxation – Tax on Services - In 2016, 

Missouri REALTORS® is spearheading a proactive ballot 
issue campaign to constitutionally ban sales taxes on 
services, which would include your commercial real estate 
commissions.

Nationally:
• 1031 Exchanges – We all understand the value of 1031 

exchanges. To keep them in place has been an ongoing 
battle. Recently, as part of the 1031 Like-Kind Coalition, 
NAR commissioned a study from Ernst & Young on the 
macroeconomic effects of repealing IRS Section 1031. NAR 
continues to monitor this issue and will oppose any plans to 
repeal or limit its use.

Commercial Education Opportunities 

Another valuable benefit to Commercial Division membership is 
continuing education. The association has an educational staff 
that brings exceptional commercial educational opportunities, 
including the recently instituted dual Missouri/Illinois continuing 
education offerings, which now allow Missouri commercial 
licensees to take their Illinois CE requirements “live” in Missouri. 
Some of those classes offered include Pitfalls of Developing 
Commercial Real Estate, Real Estate User Decision Analysis—Lease 

vs. Own—and Commercial Law and Disorder and Tax Issues for 
Real Estate Investors.

Industry Connection and Communication

Communication and contacts in the commercial real estate 
business are essential.  To that end, we offer—through the efforts 
of our commercial staff —luncheons, meetings and special events 
with outstanding speakers who bring thoughtful insight and 
opportunity for you and your clients. Plus, we sponsor events 
year-round that allow you to meet, connect and engage with your 
commercial colleagues.

Free - Online Forms and Contracts

We offer 25 online commercial forms, which you have access to 
as a commercial member.  All forms are reviewed by our board 
attorney to confirm compliance, and can be saved online, emailed 
or faxed from a desktop or mobile device. As a member you also 
have eight free e-signing sessions.

There is really no question—the commercial membership benefits 
are all there for you. If you are currently a commercial member, 
you have already made one of the most valuable decisions you 
could make. And if you are thinking about becoming a member in 
2016, know that your membership will serve you well; enhancing 
your business and your opportunities in ways you had never 
considered or imagined. It is a membership worth having, a step 
worth taking; it is, without a doubt, an Olympic-sized win for you 
and your commercial business. 
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